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[bookmark: _Hlk21942925]Written Assignment 1- instructions 

Dear Student,


Within this written assignment, for the airline of your choice, please prepare a short memo to the airline CEO with analysis and recommendations regarding sales channels:

In your memo, please address the following aspects:

(1) Indicate examples of direct and indirect sales channels

(2) Indicated advantages and disadvantages of direct and indirect ailines sales channels, in the context the airline of your choice.

(3) Indicated to the airline CEO sales channels innovations that airline of you choice should focus at.

(4) Recommend to the CEO key changes or developments that you believe should be introduced in the strategy of the airline that you have selected.



Please write in the box below (600 – 1000 words)

Please send you written assignment to the e-mail address: piotr.kozlowski@comarch.com

File naming convention: WSIZNumber_NameLastname_ Written Assignment1













	Please write here (600-1000 words)
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